
Buyer’s Guide to purchasing a Campground or Resort 

 

When you are considering buying a campground or resort there are many 

different factors to consider.   

Knowing your financial ability is very important in this process. You should 

always contact a lender to determine your financial comfort zone before looking 

at any properties. You should also obtain a Pre-Approval letter to submit when 

asking to see confidential financial information on a campground so that the 

sellers know you are serious and qualified before they share such personal 

information with you. If you are a cash  

Most lenders will require 25% - 30% down, so you should also be sure you have 

that amount available to make the purchase. 

Sometimes a seller will participate in the financing at a very limited level. They 

may be willing to assist by holding a second mortgage for part of your down 

payment, but you will need to have significant financial skin in the game for a 

seller to feel comfortable in taking that type of risk with any buyer. 

Once you have determined that purchasing a campground is within your 

financial means and have established your budget, we can focus on other 

important factors. These would include: 

What geographic area do you want to be in? 

Do you want to be on a lake or river? 

Do you want a home on site? 

 Do you want mostly seasonal or overnight business? 

 Do you want rental units of your own? 

 Do you want room to expand? 

 Are you open to having a bar and / or restaurant on site? 



Now that you are ready to start looking, here are some things you should know 

about how campgrounds and resorts are valued and priced. There can be 

multiple components to the valuation of any campground.  

There is the value of the business itself, which consists of the value of any 

included, undeveloped land and possibly the value of any living quarters that is 

included. The business portion is based on a true Net Income (not including any 

depreciation, mortgage interest, or wages paid to the owners) calculated at a 10% 

capitalization rate. A true net income of $65,000 ~ 10% = $650,000. 

If there are undeveloped lands that could be developed they would be calculated 

at the current value/acre for that area and the same would apply for a home if it 

is included. 

Owning a campground can be as much about a lifestyle as it is about a business, 

and most campground sellers have endless stories about how they raised their 

family in the business, how it kept them all together and how many wonderful 

friendships were made while doing what they loved.  

We hope that this information is helpful to you as you consider purchasing a 

campground or resort. We specialize in campground and resort sales all 

throughout Wisconsin and would welcome the opportunity to assist you in 

finding the perfect property. Please be sure to check out our campground 

website to view all of our listings: www.wicampgrounds4sale.com 

We are ranked # 1 in campground sales in the Wisconsin MLS and are anxious to 

share our expertise with you.  

Lisa Coughlin Wafle: 608-547-5600 / lisarealtor@mwt.net 

Paul Merk: 608-547-4884 / pmerkrealty@gmail.com  
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